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E X E C U T I V E  V I S I O N

A New Approach to Wealth Creation
Digital investment platforms are transforming how global investors participate in high-value asset classes by combining technology with Shariah-compliant structuring.

01
Accessibility

Democratizing historically inaccessible private assets through fractional ownership structures.

▸ Lower minimum ticket sizes from $1M+ to accessible units ($500–$10,000).

▸ Seamless digital investor onboarding without geographic friction.

▸ Instant diversification across prime real assets previously restricted to institutions.

02
Transparency

Uncompromising institutional disclosure across assets, fee structures, and cash distributions.

▸ Real-time visibility into rental collection ledgers, maintenance costs, and occupancy.

▸ Independent third-party RICS/appraisal reports and verified legal titles.

▸ Fully transparent fee schedules with zero undisclosed sponsor promotes or spreads.

03
Trust & Governance

Fiduciary architecture designed with regulatory safeguards and certified Islamic jurisprudence.

▸ Bankruptcy-remote SPVs legally ring-fencing each individual asset.

▸ Certified Shariah Supervisory Board issuing binding fatwas and annual audits.

▸ Statutory client escrow accounts held exclusively in tier-1 regulated banking institutions.

Global Islamic Market Context: Over $4.5 Trillion in global Islamic financial assets faces acute shortage of liquid, digital, asset-backed wealth vehicles. Market Opportunity

A M A N A H  G L O B A L  C A P I TA L E X E C U T I V E  B R I E F I N G | K H A L I D  A L  M A N A STRATEGIC VISION
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M A R K E T  P R O B L E M  &  I N E F F I C I E N C I E S

Why Traditional Investing Remains Difficult
Substantial structural barriers prevent qualified individual and affluent investors from accessing premier alternative wealth assets.

Traditional Investment Friction Current Inefficiencies

01 Prohibitive Capital Requirements
Direct institutional real estate or equipment leasing demands $500k to $2M+ upfront capital per asset.

02 Asymmetric Deal Access
Prime off-market commercial yields and credit-leased equipment are gated behind private family offices.

03 Onerous Legal & Operational Friction
Physical paper contracts, notary visits, complex escrow mechanics, and illiquid multi-year lockups.

04 Opaque Fees & Reporting Delays
Private funds offer delayed quarterly PDF reports with opaque waterfall promote fees and carried interest.

05 Acute Scarcity of Shariah Products
Conventional platforms rely heavily on interest-bearing debt, excluding ethical and Muslim capital.

Modern Digital Platform Resolution Platform Innovation

01 Micro-Fractional Entry Tickets
Eligible investors allocate precise amounts ($500–$50k) across diversified real assets.

02 Curated Institutional Underwriting
Professional investment committee screens hundreds of assets; only top 2–3% reach marketplace.

03 Instant Digital Execution & Onboarding
Biometric e-KYC/AML, digital doc signing, and instant wallet funding in under 5 minutes.

04 Real-Time NAV & Monthly Yield
Automated monthly dividend credits directly to in-app wallet, accompanied by verified audited valuations.

05 Authentic Shariah Governance
Every asset pre-screened under authentic Islamic structures (Ijarah, Musharakah) with scholar fatwas.

A M A N A H  G L O B A L  C A P I TA L M A R K E T  I N E F F I C I E N C I E S | K H A L I D  A L  M A N A PROBLEM / SOLUTION
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I N D U S T R Y  A N A L Y S I S

The Stake Benchmark (getstake.com)
Analyzing the leading digital real estate fractional platform as an industry proof-of-concept and operational reference.

STAKE BENCHMARK DIFC / DFSA Regulated

Stake has pioneered digital fractional property investment across the Middle East, allowing global users to invest from AED 500

(~$136) into prime Dubai residential real estate.

KEY ESTABLISHED CAPABILITIES:

• Fully digital onboarding & biometric KYC in under 3 minutes

• Individual SPV incorporation in DIFC for each acquired property

• Monthly rental distributions paid directly into in-app wallets

• Biannual liquidity exit windows for secondary share matching

• Proven consumer product-market fit with over 500,000 registered users

Benchmark Disclaimer: Stake is referenced purely as an external industry benchmark for platform mechanics. The proposed platform is a separate,
independent initiative with a distinct multi-asset and Shariah-first strategic mandate.

Stake Operational Architecture Blueprint Proven Workflow

01
Asset Sourcing & Due Diligence

Algorithmic valuation, title verification, rental yields underwriting, and price negotiation.

02
SPV Incorporation & Crowdfunding

DIFC Special Purpose Vehicle established; asset fractionalized into shares for digital subscription.

03
Property Management & Tenant Leasing

Professional property management handles tenant leasing, repairs, and rent collection.

04
Monthly Yield & Capital Exits

Net rental yield distributed monthly; capital gains realized upon asset liquidation or secondary sale.

▼

▼

▼

A M A N A H  G L O B A L  C A P I TA L I N D U S T R Y  R E F E R E N C E | K H A L I D  A L  M A N A BENCHMARK ANALYSIS
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S T R U C T U R A L  M E C H A N I C S

How Fractional Investing Works
Transforming large, illiquid physical assets into legally documented, accessible fractional securities.

Illustrative Example

Prime Real Asset: USD 1,000,000
Single asset structured into 1,000,000 registered fractional units priced at USD 1.00 each.

ASSET LEGAL OWNERSHIP PIPELINE

• Real Asset: 100% Unencumbered Title Deed

• Holding Entity: Dedicated Special Purpose Vehicle (SPV)

• Securities Issued: 1,000,000 Voting/Economic Common Shares

• Investor Position: Direct pro-rata beneficial ownership

Special Purpose Vehicle (SPV)
Incorporated in DIFC / ADGM / Delaware / QFC. Completely bankruptcy-remote and legally segregated from platform assets.

Traditional Model: 1 Single Investor commits $1,000,000 + closing fees.
Fractional Model: Hundreds of investors participate proportionately.

SPV Fractional Allocation Breakdown Sample Simulation

In v e stor C a p i ta l  ( U SD ) Un i t s  Held E qu i t y  % Mon t hly  Yield  Sh a r e*

Investor A (Retail) $10,000 10,000 1.00% $58.33 / mo

Investor B (Affluent) $25,000 25,000 2.50% $145.83 / mo

Investor C (HNWI) $50,000 50,000 5.00% $291.66 / mo

Syndicate Pool (Other Investors) $915,000 915,000 91.50% $5,337.50 / mo

Total Offering $1,000,000 1,000,000 100.0% $5,833.32 / mo

Cashflow Waterfall: Net rental yield distributed monthly to investor wallets. Capital appreciation and terminal asset value distributed upon liquidation at the end of the holding term (3–5 years).

*Illustrative rental yield calculated at a hypothetical 7.0% net annual return. All allocations and figures are strictly for conceptual illustration.

A M A N A H  G L O B A L  C A P I TA L P L AT F O R M  M E C H A N I C S | K H A L I D  A L  M A N A STRUCTURAL MODEL
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U S E R  E X P E R I E N C E

The Investor Experience: A Seamless Digital Journey
A state-of-the-art six-stage digital journey engineered to institutional wealth management standards.

01
Create Account

Biometric registration, two-factor authentication, and initial
profile setup.

02
Verify Identity

Instant digital passport check, AML sanctions screening, and
investor tiering.

03
Explore Assets

Browse vetted real estate, equipment leases, and trade finance
with fatwas.

04
Disclosures & Invest

Review SPV prospectus, e-sign subscription agreement, and fund
escrow.

05
Portfolio Tracking

Live mobile monitoring of asset valuations, occupancy, and net
asset value.

06
Distributions & Exit

Automated monthly dividends, reinvestment tools, and secondary
liquidity.

Sample Investor Portfolio Intelligence Console (Sample Dashboard Simulation) Status: Active Portfolio

TOTA L  P O RT FO L I O  VA LU E

$148,500.00
▲ +6.4% Total Return

TOTA L  R E N TA L  I N C O M E

$11,840.00
14 Consecutive Payouts

W E I G H T E D  N E T  Y I E L D

7.42% p.a.
Asset-backed cashflows

AC T I V E  H O L D I N G S

9 Assets
4 RE / 3 Leasing / 2 Trade

AVA I L A B L E  WA L L E T

$4,210.50
Withdraw / Reinvest

Recent Activity: Oct 1, 2026: Monthly rental distribution received from Marina Gate Tower (+$210.00) & Austin Logistics (+$188.20). Automated Tax Ledger OK

A M A N A H  G L O B A L  C A P I TA L U S E R  J O U R N E Y | K H A L I D  A L  M A N A EXPERIENCE DESIGN
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M A R K E T  D I F F E R E N T I A T I O N

Beyond Real Estate: A Multi-Asset Shariah Marketplace
Expanding the fractional investment paradigm beyond residential property into five institutional asset classes.

Real Estate
Curated prime residential towers, grade-A commercial office
space, logistics hubs, and medical clinics.

Structure: Ijarah / SPV

Asset Leasing
Fractional participation in revenue-generating industrial machinery,
medical scanners, and fleet logistics.

Structure: Ijarah wa Iqtina

Private Equity
Structured minority equity investments in vetted, cashflow-positive
private operating enterprises.

Structure: Musharakah

Trade Finance
Short-term, collateralized physical commodity and supply chain
financing supporting international trade.

Structure: Murabaha

Screened Funds
Regulated, third-party managed Shariah funds, sovereign Sukuk
tranches, and green infrastructure.

Structure: Mudarabah Fund

Multi-Asset Underwriting Profile Matrix Asset Diversification

A s se t  C l a s s Ta rge t  Ne t  Yield L iqu idi t y  Wi n d ow Holdi ng  T er m C oll at er a l  /  Se c u r i t y Pr i m a ry  Sh a r i a h  Mode

Real Estate 6.5% – 8.5% Biannual Window 3 – 5 Years First-Rank Title Deed in SPV Ijarah (Asset Lease)

Asset Leasing 7.5% – 9.5% Quarterly Match 2 – 4 Years Physical Equipment Ownership Ijarah wa Iqtina

Trade Finance 5.5% – 7.0% At Maturity 90 – 180 Days Pledged Physical Commodity Murabaha (Cost-Plus)

Private Equity 12% – 16% (Target IRR) Trade Sale / Exit 4 – 7 Years Direct Preferred Equity Units Musharakah (Partnership)

*Yield ranges and holding terms are indicative benchmarks. Product deployment is subject to licensing authorizations in each target jurisdiction.

A M A N A H  G L O B A L  C A P I TA L A S S E T  M A R K E T P L A C E | K H A L I D  A L  M A N A ECOSYSTEM SCOPE
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E T H I C A L  G O V E R N A N C E

Shariah-Compliant Investment Principles
Combining time-tested Islamic jurisprudence with contemporary digital financial engineering.

Four Permissible Contractual Architectures

Musharakah
Joint Venture Partnership

Equity partnership where platform and co-investors share profits according to agreed ratios and
losses strictly per capital ownership. Ideal for private equity.

Mudarabah
Trustee Financing

Capital provider (investors) partners with specialized manager (Mudarib) with defined profit-
sharing waterfall upon successful execution. Ideal for fund management.

Ijarah
Asset Leasing

Purchase of tangible real estate or equipment leased to vetted creditworthy tenants; rental
receipts distributed as monthly dividends.

Murabaha
Cost-Plus Financing

Asset-backed trade financing where goods are acquired and sold with a transparent, disclosed
profit margin and deferred repayment terms.

Core Ethical Foundations

1. Absolute Prohibition of Riba (Interest):

Zero debt-leveraged interest income or guaranteed fixed lender returns; returns arise strictly from real economic productivity.

2. Elimination of Gharar & Maysir:

Prohibition of excessive uncertainty, deceptive clauses, or speculative gambling contracts.

3. Negative Sector Screening:

Exclusion of conventional financial services, alcohol, gaming, weapons, pork products, and unapproved entertainment.

4. Genuine Asset-Backed Risk Sharing:

Investors hold genuine ownership in physical or operational assets, sharing equitable commercial risk and reward.

Governance Standard: Fully aligned with AAOIFI (Accounting and Auditing Organization for Islamic Financial Institutions) Shariah standards.

A M A N A H  G L O B A L  C A P I TA L I S L A M I C  F I N A N C E | K H A L I D  A L  M A N A JURISPRUDENCE
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L E G A L  &  I N S T I T U T I O N A L  A R C H I T E C T U R E

Investment Ownership Structure
A robust institutional structure connecting investor capital directly to protected physical assets.

P RI M A RY  C A P I TA L  A LLO C AT ION  &  T I T LE  DE E D  OW NE RS H I P  F LOW

Global Investors
Retail, Affluent & Family Office Capital

➔
Regulated Platform

Authorized Intermediary / Escrow Agent
➔

Dedicated SPV / Cell
Bankruptcy-Remote Vehicle (DIFC / ADGM / QFC)

➔
Underlying Real Asset

100% Legal Title Deed / Leased Equipment

RETURN CASHFLOW WATERFALL: 1. Tenant Rent / Lease Payouts ➔ 2. Statutory Escrow Account ➔ 3. Automated Net Rental Waterfall ➔ 4. Direct Wallet Distribution

F I V E -T I E R  I N D E P E N D E N T  F I D U C I A RY  &  G OV E R N A N C E  A RC H I T E C T U R E

Client Money Escrow
Segregated tier-1 bank escrow safeguarding investor capital prior to

syndication.

Shariah Supervisory Board
Independent scholar board issuing fatwas, purifying revenues, and annual

reviews.

Compliance & Legal
Continuous AML/KYC screening, regulatory filings, and blue-sky

compliance.

Asset Operator
Professional facility management, credit tenant sourcing, and

maintenance.

External Statutory Auditor
Annual statutory audit, balance sheet verification, and valuation sign-off by

Big-4 firm.

*Legal Note: Final corporate structure tailored by qualified legal counsel to match host jurisdiction requirements in US, UAE, and Qatar.

A M A N A H  G L O B A L  C A P I TA L O W N E R S H I P  &  F I D U C I A R Y | K H A L I D  A L  M A N A INSTITUTIONAL SPV
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P L A T F O R M  C O M M E R C I A L S

Revenue Model: Sustainable Financial Economics
A balanced revenue architecture combining immediate transactional income with durable recurring asset management fees.

Transactional
01. Origination Fees

Structuring and listing fees charged on successfully syndicated assets. Covers due diligence, legal SPV formation,

appraisal, and listing underwriting.

Recurring
02. Platform Administration

Recurring annual administration and investor relations fee calculated on assets under management (AUM) for

technology, reporting, and accounting.

Recurring
03. Asset Management Fees

Fees associated with active operational management, tenant oversight, lease enforcement, and physical

maintenance administration.

Transactional
04. Secondary Trading Fees

Transaction processing fees applied during scheduled biannual liquidity windows where fractional equity units are

matched between investors.

Performance
05. Exit Performance Fees

Incentive-based profit share (e.g. Mudarib performance carry) upon successful asset liquidation exceeding an

agreed hurdle rate, fully Shariah-screened.

Institutional B2B
06. Institutional White-Label

Technology licensing and turnkey syndication-as-a-service for partner family offices, sovereign funds, and

authorized private asset managers.

Commercial Sustainability Thesis: While transactional origination covers initial development and listing costs, recurring administration and asset management fees compound into an enduring, high-margin software-enabled annuity. High LTV Platform

A M A N A H  G L O B A L  C A P I TA L C O M M E R C I A L  A R C H I T E C T U R E | K H A L I D  A L  M A N A REVENUE MODEL

Strategic Concept: The Future of Shariah-Compliant Digital Investing | Reference: getstake.com 10 / 22



F I N A N C I A L  D E M O N S T R A T I O N

Illustrative Financial Model: Platform Unit Economics
Demonstrating gross revenue dynamics based on conservative baseline syndication volumes.

Baseline Financial Scenario

USD 25,000,000 Volume
Baseline annual capital deployment across 15–20 syndicated assets.

Annual Investment Volume $25,000,000

Illustrative Origination Fee (1.0%) $250,000

Illustrative Administration Fee (0.5%) $125,000

Total Illustrative Gross Fees $375,000

*Hypothetical only. Excludes operating costs, legal, and software expenses. Does not represent a forecast or return guarantee.

Volume Scalability Simulation Multi-Year Growth Potential

A nn ua l  Volum e Or igi n at ion  ( 1 % ) C umu l at i v e  AUM A dm i n  Fee  ( 0. 5 % ) Tota l  Gro s s  Re v

$25,000,000 $250,000 $25,000,000 $125,000 $375,000

$50,000,000 $500,000 $75,000,000 $375,000 $875,000

$100,000,000 $1,000,000 $175,000,000 $875,000 $1,875,000

$250,000,000 $2,500,000 $425,000,000 $2,125,000 $4,625,000

Strategic Insight: As cumulative AUM compounds, high-margin recurring administration fees overtake transactional origination revenues, delivering robust long-term enterprise valuation.

A M A N A H  G L O B A L  C A P I TA L F I N A N C I A L  A N A LY S I S | K H A L I D  A L  M A N A UNIT ECONOMICS
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M A R K E T  S E G M E N T A T I O N

Target Investors: Building a Global Investor Community
Engaging distinct capital segments across retail, affluent, wealth management, and institutional tiers.

$500 – $5,000

Retail Investors
Digital natives and emerging professionals seeking inflation-resistant
savings and fractional asset diversification.

Classification: Retail Investor

$10,000 – $50,000

Mass Affluent
Doctors, executives, and business owners looking for passive monthly
yields and hands-off property exposure.

Classification: Sophisticated Investor

$50,000 – $250,000

High-Net-Worth
Accredited private banking clients allocating larger tickets to
syndicated commercial buildings and private equity.

Classification: Accredited / Professional

$500,000+

Family Offices
Single and multi-family offices seeking direct co-investment tranches
with institutional reporting and transparency.

Classification: Institutional Client

Global Allocators

Islamic Institutions
Takaful operators, Awqaf endowments, and Islamic finance funds
needing certified non-interest-bearing real assets.

Classification: Qualified Institutional

Investor Classification & Regulatory Limits Architecture Compliance Tiers

T ier Ta rge t  M i n i mum Ac c r edi tat ion  Re qu ir e m e n t S tat u tory  A ll o c at ion  C a p Di s c l o su r e  D o c um e n t

Retail Investor $500 Standard ID verification (KYC/AML) Statutory caps (e.g. $10k/yr per DFSA / Reg CF) Key Information Document (KID)

Sophisticated Investor $10,000 Self-certified wealth or investment experience Higher discretionary limits SPV Information Memorandum

Accredited / Professional $50,000 Net worth >$1M or liquid assets qualification Unrestricted allocation Full Private Placement Memorandum (PPM)

Institutional / Family Office $500,000 Institutional entity / Qualified Institutional Buyer Unrestricted co-investment syndicates Bespoke Institutional Subscription Agreement

*Investor qualification tiers enforce appropriate investment caps and risk disclosure criteria according to host jurisdiction securities regulations.

A M A N A H  G L O B A L  C A P I TA L I N V E S T O R  S E G M E N TAT I O N | K H A L I D  A L  M A N A MARKET DEMAND
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I N T E R N A T I O N A L  S T R A T E G Y

Geographic Expansion: Strategic Tri-Market Footprint
Targeting three complementary jurisdictions to capture cross-border liquidity and premier real assets.

United States SEC / FINRA

Deepest capital market globally ($20T+ real estate base) with an expanding Muslim demographic (4M+ individuals)
lacking Shariah platforms.

• Primary Reg: Reg D (506c) for accredited investors

• Cross-Border: Reg S for foreign investor capital

• Target Assets: Sunbelt multi-family & industrial logistics

United Arab Emirates DFSA / FSRA

Global benchmark for digital real estate fractionalization; proven regulatory sandboxes and international investor
appeal in Dubai (DIFC) and Abu Dhabi (ADGM).

• Primary Reg: Crowdfunding / MTF License

• Target Base: Expatriates & international GCC investors

• Target Assets: Prime Dubai residential & commercial towers

Qatar QFC / QFMA

Preeminent sovereign and family office capital depth; deep regional Islamic banking relationships and institutional
appetite for curated international syndications.

• Primary Reg: Qatar Financial Centre licensing

• Target Base: High-net-worth families & regional institutions

• Target Assets: Prime domestic & international co-investments

Cross-Border Jurisdictional Comparison & Execution Matrix Multi-Jurisdiction

J u r i sdic t ion Re g u l atory  E n t i t y Au t hor i z ed  Of f er i ng  For m at C ro s s - B or der  In b oun d  Ru le s Ta x  Wi t hholdi ng  Fr a m e wor k

United States SEC / FINRA Reg D (Rule 506c) & Reg S (Offshore) Accredited verification required for US persons W-8BEN for foreign investors; portfolio interest rules

United Arab Emirates DFSA (DIFC) / FSRA (ADGM) Crowdfunding / Investment Intermediary Permits global onboarding under DFSA client rules 0% personal income tax; 0% withholding tax

Qatar QFC / QFMA Authorized Collective Fund / Advisory Private placement to institutional & HNW investors Competitive QFC tax regime; Islamic banking alignment

Cross-Border Notice: Regulatory licensing in one jurisdiction does not permit cross-border marketing without registered local private placement exemptions.

A M A N A H  G L O B A L  C A P I TA L I N T E R N AT I O N A L  R O A D M A P | K H A L I D  A L  M A N A JURISDICTIONAL STRATEGY
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C O M P L I A N C E  &  G O V E R N A N C E

Regulatory Architecture: Compliance Designed Into the Core
Rigorous regulatory design protecting investor capital, data privacy, and legal enforceability.

01

Securities Licensing
Securing crowdfunding, MTF, or broker-dealer permissions under SEC, DFSA, or

QFC regimes.

02

Investor Classification
Enforcing statutory allocation limits for retail investors while verifying accredited

wealth status.

03

Automated e-KYC/AML
Continuous screening against international sanctions lists (OFAC, UN, FATF) and

PEP registries.

04

Custody & Safeguards
Segregation of investor funds in licensed statutory trust accounts; zero

commingling with platform.

05

Offering Disclosures
Standardized Offering Memorandums disclosing asset appraisals, structural

risks, and fee schedules.

06

Data Privacy & Security
Strict compliance with GDPR, UAE Data Protection Law, and US blue-sky investor

data standards.

07

Investor Protection
Mandatory cooling-off periods, independent valuations, and transparent

complaint redressal channels.

08

Shariah Supervision
Statutory Shariah Supervisory Board issuing fatwas, ongoing audits, and

purification protocols.

09

Anti-Fraud & Audit
Immutable audit trails for every transaction, subscription, and ledger distribution

entry.

10

Conflict of Interest
Strict governance firewalls separating platform deal origination, appraisal, and

distribution.

Regulatory Integrity: Compliance is not an afterthought; it is built into the smart transaction workflows and cap-table registers from Day 1.

A M A N A H  G L O B A L  C A P I TA L C O M P L I A N C E  F R A M E W O R K | K H A L I D  A L  M A N A REGULATORY RIGOR
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T E C H N O L O G Y  A R C H I T E C T U R E

Platform Technology: Enterprise-Grade Infrastructure
A modular, resilient, and auditable technology stack engineered for financial services scale.

LAYER 1

Investor Apps

iOS & Android Native
Responsive Web Portal
Biometric Auth (FaceID)
Multi-Language (AR/EN)
Real-Time Notifications

LAYER 2

Deal Engine

Asset Catalog & Filters
Subscription Engine
Cap Table Digital Ledger
E-Signatures (DocuSign)
Dynamic Prospectuses

LAYER 3

FinOps & Ledger

Double-Entry Ledger
Multi-Currency Wallets
Automated Rent Waterfall
ACH / SWIFT / UAE FTS
Escrow Reconciliation

LAYER 4

RegTech & KYC

Automated e-KYC (Onfido)
AML Sanctions Screening
Tax Reporting (FATCA/CRS)
Accreditation Engine
Audit Trail Telemetry

LAYER 5

Asset Ops

Property Manager Portal
Occupancy Telemetry
Maintenance Accounting
Automated SPV Filings
Third-Party Appraisals

LAYER 6

Security Core

SOC 2 Type II Standards
AES-256 Data Encryption
Role-Based Access (RBAC)
Automated Cold Backups
Zero-Trust Architecture

Enterprise Architecture: Cloud-native microservices architecture hosted in high-availability, multi-zone SOC 2 certified data centers.

A M A N A H  G L O B A L  C A P I TA L I N F R A S T R U C T U R E | K H A L I D  A L  M A N A ENTERPRISE TECH
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D I G I T A L  P R O D U C T

Mobile Application Experience: Private Banking in Your Pocket
An institutional-quality mobile experience blending private wealth aesthetics with intuitive digital execution.

9:41 5G 100%

01. MARKETPLACE

All Real Estate Leasing

Marina Gate Tower, Dubai
✓ Shariah Certified (Ijarah)

7.8% Net Yield $1,450,000

78% Funded 100% Leased

Austin Logistics Park, TX
✓ Shariah Certified (Ijarah)

8.4% Net Yield $3,200,000

Explore Portfolio Activity Account

9:41 5G 100%

02. ASSET DETAILS

Marina Gate Tower
Dubai Marina, UAE

Financial Metrics

• Gross Rental Yield: 9.1%

• Net Investor Yield: 7.8%

• 5-Year Target IRR: 11.4%

• Shariah Fatwa: #2026-08 (Certified)

Download Prospectus & Fatwa

Overview Financials Documents

9:41 5G 100%

03. EXECUTION

Select Investment Amount

$10,000.00
10,000 Units • 1.00% SPV Equity

Projected Cashflow

$65.00 / month

Payment: Amanah Cash Wallet ($14,250)

☑ I confirm agreement to SPV Subscription Agreement & Shariah Terms.

Sign & Confirm Investment

Secure SSL Execution Escrow

9:41 5G 100%

04. PORTFOLIO

Total Portfolio Value

$86,400.00
▲ +8.4% Blended Return

Asset Allocation

• 60% Real Estate (Dubai / US)
• 25% Equipment Leasing

• 15% Trade Finance

Next Dividend: Oct 1

Estimated: +$548.20

Explore Portfolio Activity Account

9:41 5G 100%

05. DISTRIBUTIONS

Latest Rental Dividend

+$548.20
Credited 1st Oct 2026

Marina Gate: +$210.00

Austin Logistics: +$188.20

Medical Fleet: +$150.00

Transfer to Bank (IBAN)

Explore Portfolio Activity Account
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M A R K E T  D I F F E R E N T I A T I O N

Competitive Positioning: Where the Platform Wins
Benchmarking the proposed platform against traditional private syndications and conventional fractional platforms.

Strategic Dimension Traditional Direct Syndication Conventional Digital Platforms (e.g. Stake) Our Proposed Shariah Platform

Minimum Capital Barrier $250,000 – $1,000,000+ AED 500 (~$136) $500 – $2,500 Across Asset Classes

Shariah Governance Ad-hoc / Rarely Certified Uncertified / Conventional Models 100% Certified Shariah Supervisory Board

Investment Scope Single Real Estate Asset Residential Real Estate Primarily Multi-Asset: RE, Leasing, Trade & PE

Onboarding & Verification Manual Paperwork / Weeks Automated Digital KYC (Minutes) Automated Digital KYC + Dual-Jurisdiction

Portfolio Telemetry Quarterly Static PDF Reports Digital Mobile Dashboard Real-Time NAV, Escrow Telemetry & Tax Hub

Target Geographic Footprint Localized Domestic Market Primarily UAE Focused Strategic Tri-Market: US, UAE, and Qatar

Exit Liquidity Mechanisms Illiquid (5–10 Year Lockup) Biannual Secondary Matching Scheduled Secondary Windows + Mudarabah Hurdles

Investor Tiering HNW & Institutions Only Primarily Retail Investors Dual Track: Retail Micro + Family Office Syndicates

Core Strategic Moat: By unifying rigorous AAOIFI Shariah governance with cross-border multi-asset syndication, the platform taps into an underserved $4.5T+ global Islamic finance capital pool with zero direct peer competitors. Competitive Advantage

A M A N A H  G L O B A L  C A P I TA L C O M P E T I T I V E  A N A LY S I S | K H A L I D  A L  M A N A MARKET LANDSCAPE
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E X E C U T I O N  S T R A T E G Y

Implementation Roadmap: From Concept to Regulated Operations
A disciplined, phased institutional rollout balancing technology engineering, regulatory filings, and capital deployment.

Phase 1: Months 1–3
Strategy & Feasibility
Jurisdiction & licensing evaluation (DIFC / ADGM
/ QFC / US)
Shariah board selection & charter
Legal structuring opinions
Economic model stress-testing
Sponsor seed capital commitment

Phase 2: Months 3–6
Product Design
Institutional brand identity
Complete UX/UI mobile design
Interactive prototypes
Foundational fatwa frameworks
Banking partner shortlisting

Phase 3: Months 6–10
Platform Engineering
Core transactional double ledger
e-KYC & sanctions API integrations
Investor web portal & mobile apps
Automated SPV cap-table engine
Smart banking reconciliation

Phase 4: Months 9–14
Regulated Rails
Formal license application submission
Escrow & custody banking setup
Independent security & SOC 2 audit
Big-4 statutory auditor appointment
Operating policies & AML manuals

Phase 5: Months 14–18
Controlled Launch
Private pilot syndication ($5M–$10M)
Seed asset acquisition & onboarding
Penetration testing & live verification
Full market launch subject to license
Cross-border investor marketing

*Timeline is indicative and subject to regulatory authorization lead times in selected launch jurisdictions.

A M A N A H  G L O B A L  C A P I TA L E X E C U T I O N  P L A N | K H A L I D  A L  M A N A PROGRAM TIMELINE
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R I S K  M A N A G E M E N T

Key Risks & Institutional Mitigations
A comprehensive fiduciary risk management matrix safeguarding investor capital and operational continuity.

Regulatory & Licensing High Risk
Risk of regulatory delays or evolving cross-border securities restrictions across multiple target jurisdictions.

Mitigation: Engage top-tier securities counsel early; pursue phased
authorization; utilize licensed partner rails where appropriate.

Asset & Underwriting Medium Risk
Real estate market softening, tenant default, vacancy risk, or inaccurate initial valuation appraisals.

Mitigation: Conservative underwriting; dual independent appraisals; long-term
creditworthy corporate leases; rental reserve funds.

Liquidity & Holding Periods Medium Risk
Real estate and equipment are inherently illiquid; investors unable to exit during market downturns.

Mitigation: Explicit 3–5 year lockup disclosures; structured biannual secondary
matching windows; disciplined exit mandates.

Cybersecurity & Fraud High Risk
Data breaches, investor identity theft, transactional interception, or ledger tampering.

Mitigation: SOC 2 Type II controls; AES-256 bit encryption; multi-sig operational
treasury wallets; bi-annual penetration testing.

Operational Execution Medium Risk
Failure of third-party property managers, maintenance cost overruns, or administrative errors.

Mitigation: Strict SLA agreements with tier-1 property managers; maintenance
escrow reserves; Big-4 annual audit.

Shariah Non-Compliance High Risk
Contractual flaws, inadvertent interest accrual in bank accounts, or non-compliant tenant business activities.

Mitigation: Independent Shariah Supervisory Board oversight; Islamic banking
escrow accounts; annual purification review.

A M A N A H  G L O B A L  C A P I TA L R I S K  G O V E R N A N C E | K H A L I D  A L  M A N A RISK MATRIX
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E X E C U T I V E  S T R A T E G Y

Strategic Decisions: Key Choices Before Platform Development
Six critical executive decisions that will govern platform architecture, capital intensity, and commercial roadmap.

DECISION 01
Primary Launch Jurisdiction
Select between UAE (DIFC/ADGM - rapid sandbox), Qatar (QFC - sovereign wealth connectivity), or US (Reg D - huge

market).

Recommendation: Launch in UAE/DIFC for proven regulatory framework, expanding to Qatar & US.

DECISION 02
Initial Anchor Asset Class
Launch with proven prime residential real estate (Stake benchmark) vs. commercial leasing vs. asset-backed trade

finance.

Recommendation: Anchor with prime residential real estate to maximize retail adoption.

DECISION 03
Target Investor Tiering
Focus on retail mass market ($500 minimum) vs. accredited / high-net-worth investors only ($25k+ minimum).

Recommendation: Dual-track model: Retail crowdfunding + Family office institutional tranches.

DECISION 04
SPV & Fund Architecture
Single asset bankruptcy-remote SPVs vs. umbrella Protected Cell Company (PCC) vs. authorized collective

investment fund.

Recommendation: Protected Cell Company (PCC) structure to optimize incorporation overhead.

DECISION 05
Operating License Model
Direct proprietary license acquisition vs. operating as an Appointed Representative / Partner of an established

broker.

Recommendation: Sandbox pilot via appointed representative while direct license application matures.

DECISION 06
Capitalization Strategy
Sponsor self-funding vs. strategic syndicate of regional family offices vs. institutional venture co-capital.

Recommendation: Strategic family office co-syndicate in Qatar and UAE to secure anchor dealflow.

A M A N A H  G L O B A L  C A P I TA L B O A R D  D E C I S I O N S | K H A L I D  A L  M A N A ACTION ITEMS
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S T R A T E G I C  V I S I O N

The Long-Term Vision: An Enduring Digital Financial Institution
Beyond a transactional app: Building a global digital investment ecosystem uniting capital, real assets, and ethical finance.

01
Unshakable Investor Confidence

Establishing an international household brand synonymous with absolute fiduciary transparency,

certified Shariah integrity, and premier asset diligence.

▸ Trusted by sovereign wealth, family offices, and retail investors worldwide.

▸ Setting global benchmark ratings for digital Shariah fractional securities.

02
Scalable Investment Infrastructure

A turnkey global distribution rail connecting vetted real asset sponsors in the US, Europe, and GCC

directly to international investor liquidity.

▸ Algorithmic underwriting engine and automated SPV syndication rails.

▸ Multi-currency instant cross-border settlement and tax reporting integration.

03
Compounding Institutional Revenue

Transitioning from transactional syndication fees to massive, high-margin recurring AUM management

revenues and secondary exchange liquidity fees.

▸ Multi-billion dollar long-term asset management base.

▸ High-margin enterprise white-label software and syndication-as-a-service.

Strategic Vision: Building an enduring, institutional digital wealth institution that compounds value across generations. Enduring Impact

A M A N A H  G L O B A L  C A P I TA L I N S T I T U T I O N A L  H O R I Z O N | K H A L I D  A L  M A N A LONG-TERM IMPACT
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S T R A T E G I C  V I S I O N  C O M P L E T E D

The Next Generation of Shariah-Compliant Investing
AC C E S S I B L E  •  T RA N S PA RE N T  •  A S S E T- B AC K E D
“Building a trusted bridge between global capital, real assets, and the future of ethical investing.”
Prepared Exclusively for Khalid Al Mana • October 2026

IMPORTANT REGULATORY & STRATEGIC NOTICES:

1. Preliminary Concept: This document represents a strategic feasibility study and business model concept prepared solely for preliminary evaluation by Khalid Al Mana. It does not constitute an offer to sell, a solicitation to buy securities, or formal
legal, regulatory, tax, or investment advice.
2. Independent Benchmark: All references to Stake (getstake.com) are provided solely as an external industry benchmark and reference for fractional investment concepts. The proposed platform is a separate, independent strategic initiative
with no commercial relationship, affiliation, or sponsorship with Stake.
3. Regulatory & Shariah Mandate: Execution of any fractional investment platform remains strictly contingent upon securing appropriate financial services permissions from relevant authorities (e.g., DFSA, FSRA, QFC, SEC) and formal rulings
(Fatwas) from certified independent Shariah scholars.
4. Sources: External reference metrics sourced from public market filings, getstake.com public information (accessed October 2026), Islamic Financial Services Board (IFSB), and global alternative asset research.
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